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APRIL 2016 INVESTMENT COMMENTARY
WHAT YOU SEE, IS WHAT YOU GET

The first quarter of 2016 ended quietly for the major

aside when we are in a cycle of yearly 10% to 15% stock

stock indices. Averages ended the quarter at much

market appreciation. However, during a flat market,

the same level as they began. However, just looking

it is understandable that investors become much more

at the rather tranquil one-quarter performance of the

sensitive to periods of losses.

broad markets does not paint an accurate picture of the
tumultuous markets that most investors were forced to

I have been having the same conversation over and

endure through the first month and a half of 2016.

over again recently with clients, colleagues and
acquaintances. That conversation centers around the

Not too long ago someone asked me what I thought

unease that most investors have with today’s public

about U.S. economic growth going forward over the

markets. I have encouraged some of this unease with

next couple of years. My comment, without hesitation,

my statements, beginning in January 2014 about stock

was “what you see, is what you get”. In other words,

market imbalances and then later about sub-par return

roughly 2% GDP growth on average, low inflation and a

expectations. So, for the most part, I share the unease.

have or have not job market. That

The caveat to my unease is that I don’t see myself and

“what you see, is what you get” response would also

Seven Summits Capital as a “market” investor. I see my

apply to my outlook for stock market returns over the

role at Seven Summits Capital as an active seeker of

next couple years, except I might say “sideways with

opportunity and wealth creation/preservation for my

a twist.” The word twist is applied to describe my

clients. In that role, we invest in the stocks of individual

anticipation of continued bouts of significant volatility.

companies based upon the rationale that has very little

Over the last two years, these bouts of volatility

to do with a “market” outlook. We manage risk through

have lasted between 4-6 weeks and were driven by

correlation management and uncover income producing

everything from the fear of a worldwide Ebola outbreak;

opportunities that help mitigate low, broad market

a global recession brought about by a crash in the

returns. Importantly, for many clients, we supplement

Chinese economy, and most recently a false scare about

individual stocks with non-market private investments

an inevitable U.S. recession. These bouts of volatility

which produce above market income yields and strive

in the stock markets are easier for investors to brush

for equity-like or better total returns.
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From our perspective, the public markets are not to be
feared, but instead, investors need to see the public
markets for what they are. They are inherently volatile
and reactionary, they channel the emotions of the herd,
and, over time, they reward patience and a contrarian
approach. Fortunately, we do not just settle for broad
market returns generated returns through packaged
financial products. We study, we search, and we build
an investment solution for our clients.
Given the length of last month’s commentary, I have
kept this one brief.
All the best,

CURT R. STAUFFER
(C) 717 877 7422
(O) 717 735 0013
cstauffer@ssummitscapital.com

Please remember that past performance may not be
indicative of future results. Different types of investments
involve varying degrees of risk, and there can be no assurance
that the future performance of any specific investment,
investment strategy, or product (including the investments
and/or investment strategies recommended or undertaken
by Coastal Investment Advisors), or any non-investment
related content, made reference to directly or indirectly in
this newsletter will be profitable, equal any corresponding
indicated historical performance level(s), be suitable for your
portfolio or individual situation, or prove successful. Due to
various factors, including changing market conditions and/
or applicable laws, the content may no longer be reflective
of current opinions or positions. Moreover, you should not
assume that any discussion or information contained in this
newsletter serves as the receipt of, or as a substitute for,
personalized investment advice from Coastal Investment
Advisors. To the extent that a reader has any questions
regarding the applicability of any specific issue discussed
above to his/her individual situation, he/she is encouraged
to consult with the professional advisor of his/her choosing.
Coastal Investment Advisors is neither a law firm nor a
certified public accounting firm and no portion of the
newsletter content should be construed as legal or accounting
advice. A copy of Coastal Investment Advisors’ current written
disclosure statement discussing our advisory services and fees
is available for review upon request.
Curt Stauffer is an Investment Advisory Representative of
Coastal Investment Advisors. Coastal Investment Advisors is
not affiliated with Seven Summits, LLC. Investment Advisory
Services are offered through Coastal Investment Advisors, a
US SEC Registered Investment Advisor, 1201 N. Orange St.,
Suite 729, Wilmington, DE 19801.
Any mention in this commentary of a potential securities or
fund investment should not be construed as a recommendation
for investment. Investors should consult their financial advisors
for advice on whether an investment is appropriate with due
consideration given to the individual needs, risk preferences
and other requirements of the client.
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